Roseville Finance Commission
Agenda Item

Memo
To:

Roseville Finance Commission

From: Michelle Pietrick, Finance Director
Date:

May 11, 2021

Re:

Item #5 Review EDA loan programs and Community Development Building Permits

Background
The City Council requested that the Finance Commission review the proposed Residential and Business
loan programs which are currently being considered by the EDA. Community Development Director
Janice Gundlach and Housing & Economic Development Program Manager Jeanne Kelsey will be
presenting the draft residential and business assistance loan programs to the Commission. Attachment
A contains the background on these loan programs.
In addition, the Finance Commission requested a review of building permits at the April meeting.
Attached is a copy of a report that the City Council received and discussed in October 2019. This report
provided an in-depth review of the City of Roseville building permit fees and comparison data. The City
Council, after receiving this data, did not request any changes to building permit fees. Janice Gundlach
will go over this report with the Commission.
Staff Recommendation
Staff recommends that the commission review and provide feedback on the proposed residential and
business loan programs to the City Council.
Requested Commission Action
Finance Commission to provide feedback to the City Council regarding the proposed residential and
business loan programs..
Prepared by:
Attachments:

Michelle Pietrick, Finance Director
A: Residential and Business Assistance loan programs background
B: City Council discussion regarding building permit fees October 7, 2019
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INTEROFFICE MEMORANDUM
Date:

May 3, 2021

To:

Michelle Pietrick, Finance Director

From:

Janice Gundlach, Community Development Director
Jeanne Kelsey, Housing & Economic Development Program Manager

RE:

Draft Residential & Business Assistance Loan Programs

On March 22, 2021, the Roseville Economic Development Authority (REDA) reviewed draft program
parameters for establishing four new residential assistance loans and a business loan program. Currently,
the REDA offers one residential loan program, called the Residential Revolving Loan Program, but no
business loan program. The current Residential Revolving Loan Program is not being utilized because the
interest rate needed to cover administrative costs is not competitive in today’s lending environment. The
new loan programs proposed to be created are as follows:
• Last Resort – Emergency Deferred Program
• Manufactured Home Improvement Program
• Senior Deferred Loan Program
• First Generation Down Payment Assistance Program (not to be confused with First Time
Homebuyer programs offered through the State and County)
• Business Assistance Program
Details regarding these programs are provided in Attachments A and B. These programs were designed
based upon the experience and needs that have been observed by the Center for Energy and Environment
(CEE) and Open to Business, who administer similar loans for other communities throughout the metro
area and who would administer Roseville’s programs should the REDA move forward.
The four new residential programs (Last Resort, Manufactured Home Improvement, Senior Deferred, and
First Generation Down Payment Assistance) would be funded by an existing HRA/REDA fund that has a
balance of approximately $778,522. Since these funds originated with the HRA (Housing &
Redevelopment Authority), which was transferred to the REDA, the use of said funds are governed such
that they can only be used for housing and redevelopment efforts. This is the same fund that is currently
used for the Residential Revolving Loan Program. The funds set aside for the Business Assistance Program
are REDA levy funds. Beginning in 2020, the REDA budgeted $48,575 for creation of a new business
assistance program. Then, in 2021, the REDA increased the budget for this program by $50,000 for a total
of approximately $98,575. As such, the total available funds to-date for this program are $147,150. Staff
would continue to budget $98,575 annually through the REDA to grow this fund.
As noted above and in Attachments A and B, the residential assistance programs would be administered
by Center for Energy & Environment (CEE). CEE currently administers numerous municipal and state loan
programs. The business assistance program would be administered by Metropolitan Consortium of
Community Developer’s Open to Business program (known as Open to Business). Open to Business

manages numerous business loan programs in Anoka, Hennepin, Dakota, Ramsey and Washington
Counties.
The REDA, at their March 22, 2021 meeting directed City staff to proceed to the next steps in order to
create these programs. In addition to creating these programs, the City’s existing Residential Revolving
Loan Program would remain as it is anticipated, as some point, the program may be utilized again once
interest rates begin to rise.
Lastly, it’s important to remember creation of municipal-run residential and business assistance programs
are done to infuse the community with resources to help improve the quality of the housing stock and to
ensure small businesses have resources to help them succeed. Often times these programs are created
to fill a gap that the existing lending community can’t fill. The five programs offered in Attachments A and
B were designed by working with professionals at CEE and Open to Business to meet these recognized
gaps. Best efforts are taken to reduce risk. As an example, to-date the City of Roseville has had only one
default since the inception of a variety of loan programs that have been established since 2002.
Both myself and Jeanne Kelsey, the Housing & Economic Development Program Manager will attend the
Finance Commission meeting on May 11th to help address any questions or concerns the Commission may
have. Thanks!
ATTACHMENTS:

A. 3/22/2021 REDA Materials RE Residential Assistance Loan Programs
B. 3/22/2021 REDA Materials RE Business Assistance Loan Programs

ATTACHMENT A

ECONOMIC DEVELOPMENT AUTHORITY INFORMATIONAL ITEM
Date:
3/22/21
Item No.: 5 a.
Department Approval
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Executive Director Approval

Discussion of draft residential program offerings with Center for Energy &
Environment

At the January 11, 2021 Roseville Economic Development Authority (REDA) meeting the board was
provided information on existing residential rehabilitation loan programs and down payment assistance
programs that are offered to Roseville residents, as well as what Fridley provides in rehabilitation loan
programs. This information was provided as a precursor to this follow-up discussion. This information was
also provided to elicit informal feedback from the board, allowing staff to incorporate board interests in
regards to Roseville’s residential program offerings. Staff would note, there is no requirement to change
Roseville’s existing residential program or to expand them. But, staff wanted to bring information forward
for the REDA’s consideration given the growing fund balance and lack of utilization of the existing program.
Staff has prepared a detailed spreadsheet with the current Roseville Rehab Loan Program, along with
potential other programs that would be targeted to a Last Resort Deferred Loan Program, Mobile Home
Improvement Program and a Senior Deferred Loan Program (Attachment A). These draft programs aim to
address either emergency situations or substandard conditions. Only the Senior Deferred Loan Program
would require an inspection from Center for Energy & Environment (CEE) to prioritize improvements. Staff
is not recommending any formal adoption of programs at this time, but is seeking direction from the REDA
on whether or not to create new programs in cooperation with the CEE. A summary of the draft loan
programs outlined in the spreadsheet are provided below:
Residential Revolving Loan Program
As of February 10, 2021, the REDA has a current account balance in the Revolving Loan Program of
$784,125 that could be used for any of the programs outlined on Attachment A. As outlined in the REDA’s
materials from January 11th, the only loan funded by the Revolving Loan Program isn’t being utilized as
much as it could be due to the interest rate not being very competitive. The program is referred to as the
“Revolving Rehab” program on Attachment A.
Last Resort – Emergency Deferred Program
This program is designed to fund an emergency, which is defined as a condition that makes the house
uninhabitable, extremely dangerous to the occupants, or is capable of causing severe health problems. The
loan would be deferred, but not forgiven, at an interest rate of 0%. The maximum loan amount would be
$10,000. There is no debt-to-income ratio requirement and the loan would be due upon sale of the home, or
refinancing when taking cash out.
Mobile Home Improvement Program
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This program is designed to fund interior or exterior improvements to manufactured homes. The loan would
be amortized over a maximum term of 10 years at a 4% interest rate. The maximum loan amount would be
$10,000. The loan would have debt-to-income and loan-to-value requirements.
Senior Deferred Loan Program
This program is designed to fund interior and exterior improvements. Because it is targeted to seniors, the
loan would be deferred, but not forgiven, at an interest rate of 0%. The maximum loan amount would be
$25,000. There is no debt-to-income ratio requirement, but a loan-to-value of 110% would apply. The loan
would be due upon sale of the home. CEE would conduct an inspection to prioritize improvements that
should be done to the home.
Down Payment Assistance Program
With the January 11th REDA materials, information was provided regarding existing down payment
assistance programs offered through Ramsey County. Minnesota Housing also administered a First Time
Home Buyer program. Upon further review by staff and discussions with other communities, staff
discovered a deferred down payment assistance program that is targeted to First Generation Home Owners
being offered in Woodbury (Attachment B). The program is designed to help underserved communities who
seek to be first generation home owners. To qualify, the parents must not have ever owned a home. In
order to meet this criteria, the applicant would sign an affidavit representing their parent’s status of never
owning a home and if it is found to be a false statement, the charges could result in a felony conviction,
imprisonment for up to two years, and a monetary fine of up to $20,000.
Existing programs do not target these groups. If the REDA is interested in created a down payment
assistance program for first generation homeowners, the REDA could use existing HRA account balances
and/or our existing Affordable Housing TIF pooling balance of $67,700 from the Sienna Green TIF district
to fund such a program.
Jim Hasnik from CEE will provide a general overview of the suggested loan programs and Martha Ingram,
the EDA’s attorney, will be available to address any legal questions.

69

BUDGET IMPLICATIONS
The REDA has an existing Revolving Loan Program fund balance of $784,125. Additionally, there are
existing HRA account balances and TIF pooling from Sienna Green Affordable Housing TIF district of
$67,700. If, at any time, CEE determines funds to administer any of the programs are running low, they
would advise staff so the REDA could identify additional funds to administer the programs or whether to
cease offering the programs if additional funds couldn’t be identified.
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STAFF RECOMMENDATION

64
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67
68
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79

Receive information and provide direction on whether or not the REDA wishes to create additional
residential rehabilitation loan programs and/or a targeted down payment assistance program. Based upon
direction, staff will bring forward the programs for formal adoption at a future meeting.
REQUESTED EDA ACTION
Provide direction to staff regarding the REDA’s interest in creating additional residential rehabilitation loan
programs and/or a targeted down payment assistance program. Based upon direction, staff will bring
forward the programs for formal adoption at a future meeting.
Prepared by:

Jeanne Kelsey, Housing & Economic Program Manager, 651-791-7086
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Attachments

A:
B:

Roseville Rehabilitation Loan Program
Down Payment Assistance Program
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ATTACHMENT
Attachment A
A
A

Revolving Rehab Loan Program

D

E

F

" Last Resort " Emergency Deferred

Mobile Home Improvement Program

Senior Deferred

Interest Rate

4.0%

0%

4.0%

0%

Amortization Type

Amortizing

Deferred Payment (NOT FORGIVEN)

Amortizing

Deferred Payment (NOT FORGIVEN)

Loan Amount

Minimum: $2,000
Maximum: $40,000

Minimum: $500
Maximum: $10,000

Minimum: $ 500
Maximum: $ 10,000

Minimum: $5,000
Maximum: $25,000

2

3

B

C

4

5

Total Project Cost/Match

It is the borrower’s responsibility to obtain the amount of funds necessary to finance the entire cost of the work. In the event the final cost exceeds the requested loan amount, the borrower must obtain the additional funds and show verification of the
additional funds in order to be approved for the loan.

6

Term

Minimum: 1 Year
Maximum: 10-Years
Generally, one year per $1,000 borrowed
* No prepayment penalties apply

The Deferred Loan is 100% due when the borrower sells,
transfers ownership or no longer occupies the property as the
borrower's primary residence or in 30 years, whichever comes
first.

Minimum: 1 Year
Maximum: 10-years
* Generally 1 year per $1,000 borrowed
* No prepayment penalties apply

The Deferred Loan is 100% due when the borrower sells,
transfers ownership or no longer occupies the property as the
borrower's primary residence or in 30 years, whichever comes
first.

7

Eligible Borrowers

All borrowers must be a legal resident of the United States, as evidenced by a social security number, including:
*U.S. Citizens
*Permanent Resident Aliens
*Non-Permanent Resident Aliens
* Tax identification numbers (ITIN) are not acceptable
*
Properties held in a contract-for-deed are eligible as long as both parties, the purchaser and seller, both sign the
mortgage and the contract for deed holder signs a letter giving their approval of the project.

All borrowers must be a legal resident of the United States, as
evidenced by a social security number, including:
*U.S. Citizens
*Permanent Resident Aliens
*Non-Permanent Resident Aliens
* Tax identification numbers (ITIN) are not acceptable

All borrowers must be a legal resident of the United States, as
evidenced by a Social Security Number AND at least one
borrower must be at least 62 years of age, including:
* US Citizens
* Permanent Resident Aliens
* Non-Permanent Resident Aliens
* Tax identification numbers (ITIN) are not acceptable
* Contract for deeds are eligible
* Properties held in a trust

8

In-Eligible Borrowers

* Non-Occupant Co-Borrowers
* Non-real person entities (such as Partnerships, Corporations, Trusts, etc.)

9

10

Eligible Properties

In-Eligible Properties
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Residential properties located with the geographical 1-4 unit residential properties located with the geographical
boundaries of the City of Roseville.
boundaries of the City of Roseville.

*Non-owner occupied (aka Absentee Owned)
*Dwellings with more than 2 units
*Co-ops
* Mobile Homes
* Manufactured Homes
* Properties used for commercial purposes
* Properties held in the name of a trust

*Non-owner occupied (aka Absentee Owned)
*Dwellings with more than 4 units
*Co-ops
* Mobile Homes
*Manufactured homes
* Properties used for commercial purposes
* Properties held in the name of a trust

* Non-Occupant Co-Borrowers
* Non-real person entities (such as Partnerships,
Corporations, Trusts, etc.)

*Residents with not legal ownership in the subject
property and business entities.

Residential mobile homes located with the geographical
boundaries of the City of Roseville.

1-4 unit residential properties located with the geographical
boundaries of the City of Roseville.

*Non-owner occupied (aka Absentee Owned)
*Dwellings with more than 4 units
*Co-ops
* Properties used for commercial purposes
* Properties held in the name of a trust

*Non-owner occupied (aka Absentee Owned)
*Dwellings with more than 4 units
*Co-ops
* Mobile Homes
*Manufactured homes
* Properties used for commercial purposes
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A
A
2

B

C

D

E

F

" Last Resort " Emergency Deferred

Mobile Home Improvement Program

Senior Deferred

Owner Occupied

Owner Occupied

Owner Occupied

Owner Occupied

115%

Not Greater Than 125%

115%

110%

None

None

Revolving Rehab Loan Program

13

Ownership/Occupancy
Loan-to-Value

14

Income Limits/
Requirements

None

Debt-to-Income Ratio

Max 50%

NA

Max 50%

N/A

Multiple Loans per
Property/Borrower

More than one loan per household/property is
permitted based upon the availability of funds and the
borrower’s ability to qualify. The cumulative
outstanding balance of all Roseville loans on the
property, including deferred loans cannot exceed
$50,000

More than one last Resort Emergency Loan is permitted based
upon the availability of funds and the borrower’s ability to
qualify. The cumulative outstanding balance of all Roseville
emergency loans on the property, including cannot exceed the
maximum loan amount of $10,000.

More than one loan per household/property is permitted based
upon the availability of funds and the borrower’s ability to qualify.
The cumulative outstanding balance of all Roseville Mobile Home
Loans on the property cannot exceed $10,000.

More than one Senior Deferred Loan is permitted based upon
availability of funds and ability to qualify. The cumulative
outstanding balance of all Senior Deferred Loans cannot exceed
the maximum loan amount allowed per program guidelines.

Most Interior and Exterior

* Eligible improvements will be determined through a required
analysis of the emergency condition of the property. CEE’s
Rehabilitation Counselor will perform the analysis to determine
the severity of the situation and whether the intended
improvement is an emergency. An emergency is defined as a
condition that makes a house uninhabitable, extremely
dangerous to the occupants, or is capable of causing severe
health problems.
* Property Emergency Inspection Fees apply and will be
Invoiced to the City.

Most Interior and Exterior improvements

Most Interior and Exterior Improvements
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Less than 115% of current HUD based on household size

15

16

Eligible Improvements

17

Ineligible Improvements

18

Work initiated before the loan has been approved and closed. Recreational items including gazebos, pools, hot tubs, saunas, lawn sprinklers, play ground equipment; Furniture and non permanent appliances (unless part of kitchen remodel); Funds used
for working capital, debt management or to refinance existing loans; Personal property items, and repairs to property used for business or trade purposes. Funds cannot be used to rent or purchase equipment needed to complete the project.

ATTACHMENT
Attachment A
A
A

D

E

F

" Last Resort " Emergency Deferred

Mobile Home Improvement Program

Senior Deferred

Sweat
Equity/Homeowner
Labor

Work can be performed on a “sweat equity” basis.
Loan funds cannot be used to compensate for labor,
only for materials. The homeowner must
demonstrate to CEE that they have the ability to
complete the work within the program time
requirement. Materials must be purchased and
installed prior to the disbursement of the loan
proceeds. When applicable, a signed city permit must
be obtained.

Not permitted

Work can be performed on a “sweat equity” basis. Loan funds
cannot be used to compensate for labor, only for materials. The
homeowner must demonstrate to CEE that they have the ability to
complete the work within the program time requirement.
Materials must be purchased and installed prior to the
disbursement of the loan proceeds. When applicable, a signed city
permit must be obtained.

Not permitted

PRE Property Inspection

None

A property inspection will be performed by a CEE
representative prior to the loan closing to determine that the
project is an emergency as defined by the description in eligible
improvements.

None

A property inspection will be performed to determine project
eligibility and prioritization

2

B

C

Revolving Rehab Loan Program

19

20

Post-Install Inspection

Prior to the release of loan proceeds, the property is subject to inspection by a CEE inspector or, where a permit is required, work must be signed off by a City inspector.

Contractors/ Permits

Contractors must be properly licensed. Permits must be obtained when required.

Bids

1 bid is required. Bids must detail the scope of the work to be completed, the associated cost(s) and any rebates.

21
22

23

Work Completion
24

Underwriting

All work must be completed within 120 days of the
loan closing. However, when warranted, CEE may
authorize extensions on a case by case basis as
warranted.

In addition to CEE's standard underwriting criteria,
applicants must:
* Not have any payments more than 60-days late in
the past 12 months; ( Or must have written "OK"
confirmation from the City of Roseville )
* No Bankruptcy in the past 18 Months (without
reasonable explanation)
* Be current on all mortgage payments
* Be current on all real estate taxes

All work must be completed within 30 days of the loan closing.
However, when warranted, CEE may authorize extensions on a
case by case basis as warranted.

Applicant's must not be able to qualify for any other financing
to be eligible for the Emergency Last Resort Program. In
addition, applicants must also:
* Be current on all mortgage payments
* Be current on all real estate taxes and assessments
* Not have any unpaid judgments or liens
* Have a pending Bankruptcy or foreclosure

All work must be completed within 120 days of the loan closing. However, when warranted, CEE may authorize extensions on a
case by case basis.

A In addition to CEE's standard underwriting criteria, applicants
must:
* Not have any payments more than 60-days late in the past 12
months; ( Or must have written "OK" confirmation from the City
of Roseville )
* No Bankruptcy in the past 18 months (without reasonable
explanation )
* Be current on all mortgage payments
* Be current on all real estate taxes
* Any liens or judgments against the property must be used in the
TLTV calculation

Applicants must:
* Be current on all mortage payments
* Be current on all real estate taxes and assessments
* Not have any unpaid judgements or liens
* Not have a pending bankruptcy or foreclosure

25

Funds are held by CEE in a and payment is made to the contractor (or owner in sweat equity situations) upon completion of work.
An inspection will be performed by the City and/or CEE to verify completion of the work. The following items (and any additional as determined by CEE) must be received prior to final disbursement of funds:

Disbursement of Funds

26

1. Final invoice from contractor (or materials list from supplier)
2. Final inspection verification by CEE (if necessary)
3. Completion certificate(s) signed by borrower and contractor
4. Lien waiver for entire cost of work and
5. Evidence of required city permit, where applicable

ATTACHMENT
Attachment A
A
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27

28

B

C

Revolving Rehab Loan Program

D

E

F

" Last Resort " Emergency Deferred

Mobile Home Improvement Program

Senior Deferred

Annual Admin Fee

$2,500

Borrower Fees

1% Origination Fee and a Document Preparation Fee, mortgage filing fees, title work, credit report, flood cert and any other applicable closing costs associated with the loan.

ATTACHMENT
Attachment A
B
Existing Downpayment Assistantance Programs

Ramsey County FirstHOME Program

MHFA Downpayment Program

Roseville Proposed Downpayment
Assistance

Interest Rate

0.0%

Various 0%‐Current 1st Mortgage Rate

0.0%

Amortization Type

Deferred Payment (NOT FORGIVEN)

Deferred Payment (NOT FORGIVEN) and Payment Plan

Deferred Payment (NOT FORGIVEN)

Assistance Amount

Buyer Minimum: $2,000
Ramsey County Maximum $15,000

Buyer Minimum lesser of $1,000 or 1% of purchase price
State Maximum $10,000‐$17,000

$25,000

Term

The Deferred Loan is 100% due when the borrower sells,
The Deferred Loan is 100% due when the borrower sells,
Deferred until Sale of Home or Refinancing and Taking transfers ownership or no longer occupies the property as the
transfers ownership or no longer occupies the property as the
Cash out
borrower's primary residence. Higher amount of $17,000
borrower's primary residence.
payments are monthly.

Downpayment or closing costs.

Eligible Use

First Generation Only Purchaser

Maximum Purchase
Price

$256,000

$340,000

Roseville Median Value x 1.10%

Ownership/Occupancy

Owner Occupied

Owner Occupied

Owner Occupied

Income Limits/
Requirements

Eligible Borrower/Home
Buying Class

80% AMI ‐ Family of 4, $78,500

Upto $118,900 depending on the program that is used

100% AMI based on household size and adjusted gross income
from the most recent tax return. If a tax return is not required
to be filed by the borrower(s) then income will be determined
by the projected income over the next 12 months. Income
limits are adjusted annually. 2020 Limit for household of 4 is
$103,400
The borrowers must be legally residing in the United States.
The homebuyer(s) MUST attend a Home Stretch workshop or
other valid homebuyers course offered through an approved
counseling agency by the US Department of Housing and
Urban Development and provide evidence prior to closing.
Borrowers must be considered as a first generation
homebuyer.

ATTACHMENT
Attachment A
B

2020 HUD Income Limits (new)
Published 04/01/2020
Family
Size
1
2
3
4
5
6
7
8+

30%
$21,700
$24,800
$27,900
$31,000
$33,500
$36,000
$39,640
$44,120

50%
$36,200
$41,400
$46,550
$51,700
$55,850
$60,000
$64,150
$68,250

60%
$43,450
$49,700
$55,850
$62,050
$67,000
$72,000
$77,000
$81,900

70%
$50,700
$57,950
$65,150
$72,400
$78,200
$84,000
$89,800
$95,550

75%
80%
$54,300 $54,950
$62,100 $62,800
$69,850 $70,650
$77,550 $78,500
$83,800 $84,800
$90,000 $91,100
$96,250 $97,350
$102,400 $103,650

100%
$72,400
$82,800
$93,100
$103,400
$111,700
$120,000
$128,300
$136,500

110%
$79,650
$91,100
$102,400
$113,750
$122,850
$132,000
$141,150
$150,150

115%
$83,250
$95,200
$107,050
$118,900
$128,450
$138,000
$147,550
$157,000

120%
$86,900
$99,350
$111,700
$124,100
$134,050
$144,000
$153,950
$163,800

125%
$90,500
$103,500
$116,400
$129,250
$139,650
$150,000
$160,400
$170,650

150%
$108,600
$124,200
$139,650
$155,100
$167,550
$180,000
$192,450
$204,750
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ECONOMIC DEVELOPMENT AUTHORITY INFORMATIONAL ITEM
Date:
3/22/21
Item No.: 5 b.
Department Approval

Item Description:
1
2
3
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21

Executive Director Approval

Discussion of a draft Roseville business loan program with Metropolitan Consortium
of Community Developers

At the January 11, 2021 Roseville Economic Development Authority (REDA) meeting the board was
provided information on an existing business loan program that is targeted to energy improvements that is
offered by Center for Energy and Environment. The Roseville Economic Development Authority (REDA)
works with Metropolitan Consortium of Community Developers (MCCD) through the Open to Business
program to provide small business and entrepreneurs with free consulting, paid for by Ramsey County.
Because of this existing relationship, staff has engaged in conversations with MCCD for developing a
program based on their experience working with small businesses throughout the metro area. Additionally,
MCCD has experience administering loan programs to small businesses.
Business Assistance Program
MCCD is proposing a 50/50 partnership with the REDA for businesses located or looking to locate in the
City of Roseville. The maximum loan amount would be $100,000 split by MCCD and REDA. The funds
can be used for building improvements, start-up or equipment purchase. The applicant would have a
minimum of 10% cash into the project costs. The proposed program would be a blended rate of an MCCD
interest rate of 7% and a REDA interest rate of 2%, which would equate to a 4.5% interest rate for the
business to pay. MCCD would collect the interest and principle payments and keep the REDA’s 2%
interest as their administration fee for the program. The loan fees would be a 1% origination fee and a
minimum $100 due at closing. The draft MCCD/REDA loan program would require collateral, such as the
real estate of the business, business equipment, the business owner’s personal home, or a personal guarantee
that would be based on underwriting.
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BUDGET IMPLICATIONS
In 2020, the REDA budgeted $48,575 for creation of a business loan program. Then, in 2021 the REDA
budgeted $98,575, bringing the total to $147,150 currently available for use and creation of a business
assistance program.

26

STAFF RECOMMENDATION

22
23
24

28

Receive information and discuss the draft Roseville Business Assistance Program as outlined in Attachment
A. Based upon direction, staff will bring forward the program for future adoption.

29

REQUESTED EDA ACTION

27

30
31

Receive information and discuss the draft Roseville Business Assistance Program as outlined in Attachment
A. Based upon direction, staff will bring forward the program for future adoption.
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Prepared by:
Attachments

Jeanne Kelsey, Housing & Economic Program Manager, 651-791-7086
A:
Roseville Business Assistance Program
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ATTACHMENT
Attachment B
A

MCCD/Open to Business and City of Roseville Loan Program
2% Roseville Loan Fund
The Roseville 2% Loan fund is a program that is intended for businesses who are located or looking to locate in the
City of Roseville. The funds can be used for building improvements, start-up or equipment purchase. An applicant
would have to have a minimum of 10% of the overall project cost. Another financing organization (bank or CDFI)
would have to come up with a 50/50 split of the remaining project cost, up to $50,000. The terms of the loan are set
for by the partner and fees may vary. The cost for the city’s portion is 1% origination fee and a minimum $100 due at
closing.
Money is transferred to partner organization before closing from the city.
Principal is sent back to city and interest is kept by the partner.
Collateral: Shared position with City and partner
Blended interest approach,
A blend of the Partner’s interest rate on their portion and 2% interest rate from the city on their
portion. This would result in a blended lower rate.
Example: MCCD $50,000 @ 7%. City of Roseville $50,000 @ 2%. This would equal a total blended
interest rate of
$50,000 x .07 = $3,500

$50,000 x .02 = $1,000

$3,500 + $1,000 = $4,500, or 4.5% Interest rate
City’s Interest rate of 2% is the approximate cost to service the loan.
Cash Equity will be required for projects TBD by partner organization. Typical equity requirements
are 10%-25% of total project cost. Find any assets to latch onto as collateral.
Equity in owned building could have equity built into the project. Additional cash equity may not be
required based on current market value of building
Terms and Conditions:
-

-

Applicant repayment of loan is a must
Applicant must have acceptable credit score and financial profile to pass underwriting and loan committee.
o Require Cashflow to be stronger. 1.15% cashflow ratio strength.
o Will look pass collateral shortfall.
Contractors or other payees from loan funds must be businesses that are certified and in good standing with
state of Minnesota and/or licensed by the city. Permitting and code compliance is required.

ATTACHMENT
Attachment B
A
-

Must conform to all state and local building and business codes
Must be for future expense (No Work can begin or materials delivered prior to permitting)

Who is Eligible:
-

All businesses located or looking to locate in the City of Roseville (proof of movement into city limits is
required)
The applicant may be individual owners, partnership or corporations
Business that benefit low-to-moderate income persons by creating jobs or improving services
New startups or existing businesses

Eligible Uses:
-

-

Permanent improvement to the building or lot
o Lighting
o Windows
o Walls, ceilings, floors
o Roofs
o Plumbing
o Electrical
o Mechanical systems or HVAC
o Cosmetic improvements
o Signage
o Etc.
Start-up Cost
Equipment Purchase
Building Purchase
Business Purchase

Ineligible Uses:
-

Non-profits (The City would have to find another partner to pursue these opportunities)
We do not finance losses
We do not finance salaries
Businesses not located in the City of Roseville

Total Roseville Allotment Amount: $147,150
Loan Size: Up to $50,000 to an individual borrower/business
Owner Equity: minimum 10% of total project cost or TBD by underwriter based on overall project risk.
Loan term: Up to 60 months (5 Years), loan maturity is maximum five years, however amortization could be up to ten
years on real estate projects. A balloon payment/refinancing will be required at the end of five years. If lease
improvement, term should not exceed the lease term.
Interest Rate: 2%, plus rate from partner to get a blended rate
Underwriting: Normal partner Guidelines
Approval: MCCD Economic Development Director and Loan Program Manager, final approval by loan committee.

ATTACHMENT
Attachment B
A
Collateral: City of Roseville and partner organization are in a shared position.

REQUEST FOR COUNCIL ACTION
Date: October 7, 2019
Item No.:
7.e
Department Approval

Item Description:

City Manager Approval

Discussion Regarding Building Permit Fees

1

BACKGROUND

2

On August 20, 2019, the Housing Affordability Institute released a report claiming cities are
overcharging building permit fees, which drives up the cost of a new home and partially contributes
to the housing affordability crisis. Just prior to release of this report, the City Council asked for a
discussion on building permit fees and how Roseville’s fees compare to other communities. In an
effort to provide context and clarity surrounding the broader topic of building permit fees, staff has
provided information related to a building permit fee analysis, the Housing Affordability Institute
study, and Roseville’s use of the Community Development Fund for review by Council.

3
4
5
6
7
8
9
10

Building Permit Fee Analysis

11

Building permit fees are based either by valuation of the project (as determined by the permit
applicant) or by flat fee. In accordance with the State Building Code, the State of Minnesota
establishes a baseline valuation calculator in Statute (326B.153), setting base permit fees depending
on the total cost to complete the work (including labor and materials). The valuation calculator is
based on the State’s level of service to process a permit. The State Building Code also provides for
certain permit types to be charged based on a flat fee in lieu of the valuation calculator. Flat fee permit
costs are determined based upon actual staff hours needed to process the permit, including
administration, overhead, plan review, and inspections. A few points worth noting as it relates to
valuation-based fees verses flat fees:

12
13
14
15
16
17
18
19
20

x

The valuation calculator established in Statute is based on what the State spends to process a
permit. The State only processes permits for public facilities and State licensed facilities
(schools, nursing homes, & hospitals). The State does not incur any expenses related to
planning, zoning, development, code compliance, or engineering, which are expenses cities
typically incur that need to be recovered (at least partially) by building permit fees.

x

The State Building Code allows for cities to adopt a valuation calculator that defers from the
one provided in State Statute, as long as the City can demonstrate the revenue collected under
the State calculator is insufficient to cover expenses. In 2011, the City of Roseville raised the
valuation calculator based on analysis that fees were not wholly covering expenses. Factoring
in Roseville’s increase in 2011, and reduction by the State in 2018, on average Roseville’s
valuation calculator is 35% higher than the State’s.

x

Community Development staff annually examines our fees to ensure they are aligned with
the actual cost to provide the permit service. Through this exercise, Roseville has moved roof

21
22
23
24
25
26
27
28
29
30
31
32
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and siding permits to flat fee permits verses valuation. For 2020, staff is proposing to move
windows and doors to flat fees from the current valuation fee. Flat fee permits generally
result in a permit fee reduction as these permits are more routine in nature. Additionally, with
Accela and online permit submittal, processing, and payment, more efficiencies are obtained,
reducing overhead costs. Annual examination of fees has also has reaffirmed the valuation
calculator has not required adjustment since its 2011 revision.

33
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Keeping these general context points in mind, building inspections staff conducted a fee analysis to
examine how Roseville’s fees compare to other communities. While comparing our fees to other
communities should not be considered a legally defensible method for setting fees, it does help
reaffirm whether or not staff is calculating costs in a manner that is in line with the industry standards.
Attachment A provides the data obtained by the analysis, which examined the following common
permit types:

45

x

A new residential home valued at $371,500

46

x

A residential remodel valued at $14,452

47

x

A new commercial project valued at $12,309,922

48

x

A commercial remodel valued at $190,310

49

x

A residential siding project valued at $15,000

50

x

A residential reroof project valued at $15,000

51

x

A residential window replacement valued at $10,000

52
53
54
55
56
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58
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60

The permit types outlined above represent the most frequently processed permit types. The valuations
used for the analysis represent an average valuation. This exercise revealed that Roseville’s permit
fees range from 1%-7.5% above the median permit fee examined of the 15 cities in the study. The
one exception is the permit fee for water heaters, which is 29% above the median (only Minneapolis
& St. Paul are more expensive). Staff will examine this permit fee again and bring forward any
revisions at a later date, if necessary, to ensure the fee is appropriate to cover staff time. Based on
Roseville’s population size and the volume of commercial uses within the community, it is reasonable
that our permit fees would fall slightly above the median based on the amount of staff time that is
expended to meet the permit demand.

61
62

Housing Affordability Institute Study

63

The Housing Affordability Study titled “Building Permit Fees: Boosting the Bottom Line for
Minnesota Cities” suggests cities are profiting on the backs of development and contributing to the
housing affordability crisis. This study lacks context and only examined the last five years of activity.
Staff provided a letter to our legislators (Attachment B) offering greater context in regards to how fees
are collected and why this study does not provide constructive information on how to tackle housing
affordability obstacles. This study, however, did prompt City staff to examine all the fees that are
collected on a per home basis. This includes building permit fees, development phase fees (such as
platting & tree preservation), engineering fees, and deposits and escrows. Attachment C illustrates
that Roseville collects fees that account for approximately 3.6% of the cost of a new $375,000 home.
Staff would offer the following points regarding this analysis:

64
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74

x

To ensure this exercise was transparent in regards to the wide spectrum of fees that exist, staff
had to assume a plat of at least one acre, which would equate to four single family lots.
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75

x

Not every new home will incur a park dedication fee, as that fee is only collected on plats
larger than one acre and when land cannot otherwise be dedicated.

x

The engineering and development phase fees were split up evenly across the four lots (for
example, the Open House fee is $1,100 in total, so $1,100 / 4 = $275 per lot).

x

Public improvement costs were estimated based on the typical improvements that would be
implemented (for example, sidewalk, storm water pond, sewer & water utilities). For the
purposes of this example, staff used the costs expected for the four-lot single family
subdivision at the armory site on North McCarrons Boulevard.

x

This analysis represents the highest-cost scenario as a subdivision of less than an acre (and less
than four lots) wouldn’t trigger park dedication. On a scenario of greater than four lots, the
development phase and engineering fees generally get distributed over a greater number of
lots, reducing the overall cost per home.

x

There are several escrows or deposits that are collected for every new home. These were not
calculated into the 3.6% as that money is returned, assuming performance. These monies are
held as security to ensure the developer/builder performs to City standards.

x

There are fees that are collected at the City, but passed through to other agencies. These costs
are also not included in the 3.6%.
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Land costs, coupled with labor and materials costs for new construction make it nearly impossible to
build a new, “affordably-priced” home in Roseville. The $375,000-valued home example represents
what Roseville has typically seen under new single family home construction. However, this doesn’t
mean there aren’t affordably-priced homes in Roseville. For new construction, most affordable units
are multi-family and are being attained using public finance tools to cover gaps and ensure
affordability. Lastly, new construction can also provide for move-up housing, freeing up existing,
older single family homes that are more affordable to first-time homebuyers.

99
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Community Development Fund

101

In an effort to provide a full picture, staff examined Community Development revenues and expenses
going back to 1999, and compared that to the balance history in the Community Development Fund.
As Council is aware, Roseville keeps all building permit revenue in the Community Development
Fund, ensuring revenues collected solely fund Community Development operations. This isn’t
necessarily the standard across all cities, and certainly not the cities that were scrutinized in the
Housing Affordability Institute study. Staff provided graphs depicting years 1999-2009 and 20092019. Staff would offer the following information in regards to these graphs:
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x

Between years 1999-2009, expenses grew 30% and revenues grew 13%.

109

x

Between years 2009-2019, expenses grew 47% and revenues grew by 70%.

110

x

Between 1999-2019, expenses grew 91% and revenues grew by 93%.

111

x

In years when revenues out-grow expenses, that excess revenue is placed in the Community
Development Fund.

x

In years when expenses exceed revenues, the shortfall can be accounted for with Community
Development reserve funds and not general fund levy dollars.
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113
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115

x

The City does not control when and where projects occur, rather the local market and broader
economy has the greater impact. Projecting for expenses and revenues year-to-year is
unrealistic, especially when considering staffing needs and workforce challenges.

x

Expense and revenue peaks and valleys within the graph usually represent a staffing shortage
and/or a large commercial project. For example, in 2016, expenses are low as there was a
period of time when the Community Development Director and Building Official positions
were not being funded. Additionally, a peak in revenue represents several new commercial
projects (Von Maur, Rosedale’s parking ramp, Cherrywood, Applewood, Calyxt).
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127

This analysis demonstrates that Community Development’s fees are appropriate when analyzing
expenses against revenues over a longer period of time. Further, keeping building permit revenues in
the Community Development Fund provides for the most conservative accounting to ensure
Community Development can self-sustain in years when permit revenue is not sufficient to cover
expenses.

128

POLICY OBJECTIVE

129
130

Fees for service are intended to be reviewed periodically to ensure they are sufficient to cover
expenses.

131

BUDGET IMPLICATIONS

132

Building permit fees are the primary source of funding for the Community Development Department.

133

STAFF RECOMMENDATION

134

Review the information contained in this RCA and forward any questions or concerns to staff.

135

REQUESTED COUNCIL ACTION

136

None at this time.
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Prepared by:
Attachments:
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Janice Gundlach, Community Development Director
David Englund, Building Official
A: Building Permit Fee Comparisons
B: September 26, 2019 Letter RE Building Permit Fees
C: Estimated Fees for a $375,000 New Home
D. Revenues, Expenses, Fund Balance Graph

$0

$500

$1,000

$1,500

$2,000

$2,267

$2,500

$3,000

$3,019

Shoreview (26,432)

$3,500

$3,761

$4,000

$3,608

$3,402

$3,150

$3,014

Oakdale (27,972)

New Brighton (22,440)

$3,019

Savage (30,011)

Brooklyn Ctr (30,885)

$2,686

$3,023

Roseville (35,624)

Inver Grove Hgts (34,976)

$3,001

$2,872

$2,803

$3,014

$2,766

$2,987

Median

Cottage Grove (35,902)

Richfield (35,993)

Shakopee (40,024)

Maplewood (40,127)

Mankato (41,241)

Duluth (86,066)

St. Paul (300,820

Mpls (411,452)

City/Population

Building Permit Fee for New Residential Home Project Value of $371,500
by Population Size

dd,DEd

$0

$100

$300

$290

Shoreview (26,432)

$200

$290

Oakdale (27,972)

New Brighton (22,440)

$290

$267

$257

$312

$299

Savage (30,011)

Brooklyn Ctr (30,885)

Inver Grove Hgts (34,976)

Roseville (35,624)

$283

$271

Cottage Grove (35,902)

Median

$270

$180

$300

$290

$276

Richfield (35,993)

Shakopee (40,024)

Maplewood (40,127)

Mankato (41,241)

Duluth (86,066)

St. Paul (300,820

Mpls (411,452)

City/Population

Building Permit Fee for Residential Alteration Project Value of $14,452
by Population Size

$340

$361

ƚƚĂĐŚŵĞŶƚ

$400

$0

$10,000

$20,000

$30,000

$40,000

$58,245

New Brighton (22,440)

$60,000

$57,896

Shoreview (26,432)

$50,000

$57,405

$58,307

Oakdale (27,972)

Savage (30,011)

$51,577

Brooklyn Ctr (30,885)

$57,896

Roseville (35,624)

$51,520

$57,457

Median

Inver Grove Hgts (34,976)

$57,505

$70,000

$80,000

$72,080

$65,741

$61,955

$57,409

$54,654

$50,508

$61,915

Cottage Grove (35,902)

Richfield (35,993)

Shakopee (40,024)

Maplewood (40,127)

Mankato (41,241)

Duluth (86,066)

St. Paul (300,820

Mpls (411,452)

City/Population

Building Permit Fee for New Commercial Project Value of $12,309,922
by Population Size

ƚƚĂĐŚŵĞŶƚ

$0

$500

$1,000

$1,500

$1,796

Shoreview (26,432)

$2,026

$2,000

$1,881

$1,800

Oakdale (27,972)

New Brighton (22,440)

$1,796

$1,605

Brooklyn Ctr (30,885)

Savage (30,011)

$1,599

$1,801

$1,739

Inver Grove Hgts (34,976)

Roseville (35,624)

Median

$1,695

$1,671

Richfield (35,993)

Cottage Grove (35,902)

$1,675

$1,800

$1,649

$1,783

Shakopee (40,024)

Maplewood (40,127)

Mankato (41,241)

Duluth (86,066)

St. Paul (300,820

Mpls (411,452)

City/Population

Building Permit Fee for Commercial Alteration Project Value of $190,310
by Population Size

$2,500

$2,239

ƚƚĂĐŚŵĞŶƚ

New Brighton (22,440)

Shoreview (26,432)

Oakdale (27,972)

Savage (30,011)

Brooklyn Ctr (30,885)

Inver Grove Hgts (34,976)

Roseville (35,624)

Median

Cottage Grove (35,902)

Richfield (35,993)

Shakopee (40,024)

Maplewood (40,127)

Mankato (41,241)

Duluth (86,066)

St. Paul (300,820

Mpls (411,452)

City/Population

$0

$100

$102

$105

$92

$100

$147

$150

$140

$150

$145

$200

$185

$299

$300

$279

$300

Building Permit Fee for Residential Siding Project Value of $15,000
by Population Size

$322

$359

$400

$372

ƚƚĂĐŚŵĞŶƚ

New Brighton (22,440)

Shoreview (26,432)

Oakdale (27,972)

Savage (30,011)

Brooklyn Ctr (30,885)

Inver Grove Hgts (34,976)

Roseville (35,624)

Median

Cottage Grove (35,902)

Richfield (35,993)

Shakopee (40,024)

Maplewood (40,127)

Mankato (41,241)

Duluth (86,066)

St. Paul (300,820

Mpls (411,452)

City/Population

$0

$62

$100

$102

$105

$100

$147

$150

$140

$150

$145

$200

$300

$299

$279

$322

$300

Building Permit Fee for Residential Reroof Project Value of $15,000
by Population Size

$400

$375

$359

$372

ƚƚĂĐŚŵĞŶƚ

$0

$20

$40

$60

$80

$102

$100

$120

$140

$160

$147

$150

$180

NOTE: ROSEVILLE PROPOSES A FLAT FEE PERMIT COST OF $140.00 BEGINNING IN 2020

New Brighton (22,440)

Shoreview (26,432)

Oakdale (27,972)

Savage (30,011)

Brooklyn Ctr (30,885)

Inver Grove Hgts (34,976)

$200

$192

$201

Median

$217

$220

$240

$216
$232

$227

$216

$202

Cottage Grove (35,902)

Roseville (35,624)

$201

$143

Shakopee (40,024)

Richfield (35,993)

$145

Maplewood (40,127)

Duluth (86,066)

St. Paul (300,820

Mpls (411,452)

City/Population

Building Permit Fee for Residential Window Replacement Value of $10,000
by Population Size

$260

$280

$269

$300

ƚƚĂĐŚŵĞŶƚ

$0

$20

$42

New Brighton (22,440)

Shoreview (26,432)

Oakdale (27,972)

Savage (30,011)

Brooklyn Ctr (30,885)

Inver Grove Hgts (34,976)

Roseville (35,624)

Median

Cottage Grove (35,902)

$40

$35
$53

$60

$60

$55

$55

$55

$55

Shakopee (40,024)

$35

$55

Maplewood (40,127)

Richfield (35,993)

$55

Mankato (41,241)

St. Paul (300,820

Mpls (411,452)

City/Population

$65

$71

Building Permit Fee for Residential Water Heater Replacement
by Population Size

$80

$76

$85

ƚƚĂĐŚŵĞŶƚ

$100

New Brighton (22,440)

Shoreview (26,432)

Oakdale (27,972)

Savage (30,011)

Brooklyn Ctr (30,885)

Inver Grove Hgts (34,976)

Roseville (35,624)

$20

$40

$48
$60

$56

$60

$61

$62

Median

$60
$62

$0

$40

$50

Cottage Grove (35,902)

Richfield (35,993)

Shakopee (40,024)

Maplewood (40,127)

Mankato (41,241)

Duluth (86,066)

St. Paul (300,820

Mpls (411,452)

City/Population

Building Permit Fee for Residential Furnace Replacement
by Population Size

$80

$80

$75

$75

$76

$85

$84

ƚƚĂĐŚŵĞŶƚ

$100

$99

dd,DEd

September 26, 2019
Jamie Becker-Finn
559 State Office Building
100 Rev. Dr. Martin Luther King Jr. Blvd
Saint Paul, MN 55155
Alice Hausman
453 State Office Building
100 Rev. Dr. Martin Luther King Jr. Blvd
Saint Paul, MN 55155
RE:

Housing Affordability Institute Report on City Building Permit Fees

Dear Representatives Becker-Finn & Hausman:
On behalf of the City of Roseville, we are writing to express our concerns regarding the report recently
released by the Housing Affordability Institute titled “Building Permit Fees: Boosting the Bottom Line for
Minnesota Cities”. This report lacks the complete picture and doesn’t reflect what is happening locally in
Roseville. The purpose of our letter is to provide some general information that supports our belief the
report lacks necessary context, but also to share information specific to Roseville. Our hope is you will
consider these points as this conversation continues at the legislature and support future forums that
offer a more balanced discussion.
To our point, we offer the following information:
x The report only examined years 2014-2018, which were strong economic growth years. If the
report examined the five years prior to 2014, the data will tell a very different story where building
permit revenue was not sufficient to support City expenses related to development. We would
advocate to examine ten years of data, which would include both an economic slump and surge
and likely show cities are not profiting on the backs of development as this report suggests.
x The data collected for the report did not fairly account for all City costs related to development.
This includes administrative, engineering, planning, and zoning expenses. To ensure fair and
accurate data collection, we would advocate the reporting forms for the Department of Labor and
Industry be revised to ensure cities are accurately reporting all costs they incur related to
development.
x State laws provide that building permit fees are based on valuation, including labor and materials,
and builders and developers are the ones setting those valuations during the permitting process.
Although this report focuses on City fees, a complete picture should include the fact that the
largest variable for building a home is labor and materials at 48-55% of the total cost, followed
second by land costs (noted in the report). Further, the value of a home varies greatly from
community to community.
x This report is suggesting City fees are contributing to an inability to create enough affordable
housing. However, the report uses examples of homes with an average price of nearly $400,000,
includes fees for improvements that are elected by the builder (such as a pool), and excludes
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readily available data on development-related expenses. This is a disingenuous attempt to inflate
the cause for which their organization supposedly is advocating.
Beyond the lack of context, the City of Roseville prescribes to the notion that growth pays for growth and
is very studious in regards to our accounting practices to ensure other City services are not funded on the
backs of fees paid by builders and developers. To support this statement, be advised that:
x Roseville strives to maintain transparency in regards to development-related fees. Larger-scale
developments result in Public Improvement Contracts that are negotiated with the developer.
This process ensures the developer pays for improvements (streets, sidewalks, sewer, water,
storm water, etc.) that support their development so that taxpayers in Roseville are not unfairly
burdened by the cost of growth.
x Financially, Roseville allocates all development costs separately from the general fund, including
building permit revenue. Roseville can demonstrate that year-after-year staff involved in review,
approval, and inspection of development are being funded by the revenue their services generate.
x Any excess revenue collected over a given year is not allocated to the City’s general fund to
support other un-related City services. Instead, it resides in the City’s Community Development
fund and supplements years where revenues are insufficient to fund Community Development’s
operations.
x The City of Roseville annually examines our Fee Schedule to ensure the fees we’re charging are
fair and reasonable, and relate to the actual costs incurred to review, analyze, administer and
inspect development.
The City of Roseville is very concerned about the lack of affordable housing and is using available public
finance assistance tools (tax credits, tax increment, fee waivers) to help overcome the reality that new
construction simply isn’t affordable. While we applaud the Housing Affordability Institute’s efforts to find
solutions to the housing affordability crisis, we would advocate for a more balanced discussion that would
be far more constructive to advancing change.
We would be happy to discuss any of the information contained herein, or address any questions or
concerns you may have surrounding this issue. Thank you for your attention to this letter!
Sincerely,
City of Roseville

Pat Trudgeon
City Manager
cc.

Mayor Roe
City Council members

Janice Gundlach
Community Development Director
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Estimated City Fees On
New $375,000 House
Building Fees
Building Permit
Plan Review (Building Permit)
Plumbing Permit
Mechanical Permit
Electrical Permit
Sewer/Water Permits

$ 3,159
$ 1,978
$ 304
$ 321
$ 180
$ 199

Estimated Building Fees

$ 6,141

Engineering Fees
Plan Review (Building Permit)
Plan Review (Sewer, Water Permits)
Erosion Control Permit
Stormwater Review
Public Improvement Engineering Fee*
Grading

Estimated Engineering Fees

$ 125
$ 50
$ 625
$75
$950
$ 200

$ 2,025

*Varies depending on scope - 4% of improvement costs

Development Phase Fees**
Open House for Plat
Platting
Plat Escrow***
Tree Preservation
Tree Preservation Escrow***
Park Dedication

Estimated Development Phase Fees

$ 275
$ 472
$ 625
$ 77
$ 125
$ 4,000

$ 5,574

**Assumes at least four lots and one acre of land
***Balance not spent on 3rd party costs returned to applicant

Other Fees Collected by City (Passed Through to Outside Agencies)
State Surcharge
Metropolitan Council - SAC Unit

Estimated Passed Through Outside Agencies Fees

$ 202
$ 2,521

$ 2,723

Other Escrows/Deposits (Returned to Applicant Upon Completion)
Construction Deposit
Erosion Control Escrow
Grading Escrow
Public Improvement Escrow (Based on total cost of public improvements)
Water Meter Deposit
Estimated Escrows/Deposit Refund Fees****

Estimated Total Fees at Permit Issuance****
Subtract Outside Agencies and Estimated Escrows/Deposit Refund Fees****

Estimated Total City Fees Retained****
****Does not include 125% Public Improvement Escrow

$ 1,000
$ 3,000
$ 3,000
125%
$ 215

$ 7,215

$ 23,678
- $ 9,938

$ 13,740

REVENUE

$0

$500,000

$1,000,000
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